Negotiate 1st

o~
Appraisal 5-7 bus days
Negotiate 2d

e A l

Adj. based on appraisal | l

Payoff Letters

R
Pl NM To Broker 3 bus days
Nathan Prepares
- | 1-3 business days L indeterminate # days

30-45 days to closing

uin
J

é
PreQual - = c
...... > %
L a ?) 2
Payoff Figures (1st, 2nd) ) = > S s
Area Foreclosure Rate S = 3 2 a
Automated Valuation 5 @ = o
18 o 8 2
= S as —
KR => NM e NV =4 &
-0 - > w o o
rospect's B = 3
prosp ‘o o S o
5 | 5 Z 2l |8
L - 5
1 1 (9] (9]
+ Name(s) :S LiziE § @ §;_ S
+ DOB's ] 5 a §. o
+ Address S | |8
+ Mtg. Bal. gc> 7]
S| |8
3 =]
< =
Qualifications S Z
> Aged 62+ @
> Homeowner

Clear to Close

Copyright 2012 M. Hedayat & Associates, P.C.



http://www.hud.gov/offices/hsg/sfh/hcc/hcs.cfm
http://www.hud.gov/offices/hsg/sfh/hcc/hcs.cfm

